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Item 7.01 Regulation FD Disclosure.

On May 17, 2021, Medicine Man Technologies, Inc. (the “Company”) participated in the Virtual Road Show Series hosted by Noble Capital Markets and
ChannelChek and presented an updated investor presentation. A copy of the investor presentation has been posted to the Company’s website at
irmedicinemantechnologies.com and a copy thereof is furnished as Exhibit 99.1 to this Current Report on Form 8-K and incorporated herein by reference.

This Current Report on Form 8-K and the investor presentation attached hereto as Exhibit 99.1 are being furnished by the Company pursuant to Item 7.01.
In accordance with General Instruction B.2 of Form 8-K, the information contained in this Current Report on Form 8-K, including Exhibit 99.1 shall not be
deemed “filed” for the purposes of Section 18 of the Securities Exchange Act of 1934, as amended, or otherwise subject to the liability of that section. In
addition, this information shall not be deemed incorporated by reference into any of the Company’s filings with the Securities and Exchange Commission,
except as shall be expressly set forth by specific reference in any such filing.

Item 9.01 Financial Statements and Exhibits.

(d) Exhibits
Exhibit No. Description
99.1 Investor Presentation dated May 17, 2021

SIGNATURES
Pursuant to the requirements of the Securities Exchange Act of 1934, the registrant has duly caused this report to be signed on its behalf by the undersigned
hereunto duly authorized.
MEDICINE MAN TECHNOLOGIES, INC.
By: /s/ Daniel R. Pabon

Date: May 17, 2021 Daniel R. Pabon
General Counsel




Exhibit 99.1

A NEW GOLD STANDARD

The Premier Cannabis Company

INVESTOR PRESENTATION
May 17, 2021
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SAFE HARBOR
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Schu%éazze“

A NEW GOLD STANDARD

Our Strategic Vision

Leading, Vertically Integrated Operator in our Markets
Clear Acquisition & Growth Strategy
Consciously Sourced Brands & Products

Value Creation & Community Support for all Stakeholders

OTCON:SHWZ | 3




OPERATIONAL X
Listening to the itome
VALUE PROPOSITION Data-driven operational decisions
Making a difference in ocur Communities

The Premier Colorado Cannabis Company - Vertically Integrated

* A Growing Power-House — Generating Free Cash Flow — Revenue $125M in 2021* — Up 421 % y-o-y
= Colorado is just the beginning - 2™ largest market in USA - 52.48 in revenue — 26% increase in 2020

Aggressive Acquisition & Growth Pipeline
= Positioned to apply operating systems to targeted states, markets
= Blueprint for growing & scaling retail, consumer branded Businesses
= Regufatory Tailwinds

Premier Retail Position — 33K sq ft & Growing

Building a Nationally Recognized "House"” of Consciously Sourced Premier Distinguished Brands
= Retail, Brands, Distillate Manufacturing, Cultivation

Best in Class Management Team — Proven Track Record — Access to Capital Markets

. * Provided May 1 - -
SCh[DElZZE ovided May 13, 2021 -Revenue Range $110 -125M OTCAK: SHWZ |



POSITIONED FOR SUCCESS

EXPERIENCE _ et is e with Forane 508 €
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POSITIONED FOR SUCCESS

EXPERIENCE

Fartune

Pratap Mukharji, Board of Directors:
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OVERVIEW

SUMMARY

= Est.2014 - Denver, CO = consulting, nutrients, supplies

= led lobby efforts for 2018 legislation allowing out of state
investors

=  Backed by Dye Capital
Acquired Purplebee’s/Mesa Organics — April 2020
Concluded Star Bud Acquisition — March 2021
Highly experienced management team — Fortune 500
backgrounds & Cannabis expertise
Aggressive growth strategy — Optimized Operating
System generating cost synergies & significant revenues

Schwazze

OUR MUMBERS COURNT

1
Cultivation Site

4K Sq ft
Cultivation

=~ 500 Ibs
per year

1
Manufacturing
Campus

TK Sq Ft
Manufacturing

OTCOK: SHWE |
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Building a Howse of Distinguished,

INVESTOR SNAPSHOT {Zonsuinusl'f- -Eourted Brand

Capltal Structure -March 31,2021 -Q1 2021

Hey Metrics
Operating Cash Flow
A "uL _'|II_'|I. }‘].l"hll i/ s Treasury
LT, LT Debt
' - Analyst Coverage
Moble Capital
Key Events

Year Hi $3.25 | Lo $1.05

Schwazze

" Based on ehare price & vesting dales of eplions & warrants

51.1M

554.3M

OTCOK: SHWE | i



F I N AN CIAL R EV I Ew B"iI{?::Euianl-l:EI“\'EE:i:ufrsei‘:iﬂﬂnri‘:lidishEdl

Proforma Adjusted EBITDA
Proforma Revenue ($000's)

($000's)

40,000

120,000

80,0
40,000

20,000

Proforma Estimated Revenue
($000's)

23
MMT Baza Retwaingig ERTET Ackdes] MEA g
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Schwazze

Q1 - PERFORMANCE

SELECTED HIGHLIGHTS
Revenue up 504%
EBITDA 30% of Revenue

Revenues
Retail $11.8
Wholesale '

Other

Total Revenue

Adjusted EBITDA

“adjusted for 3230 in purchase acaunting

Q1 2021

Building a Howse of Distinguished,
Consciously Sowrced Brands

% of Revenue Q1 2020 % of Revenue
61.1%
38.3%

0.5%

OTCOK: SHWE |
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Ql RETAI L STATS QuUR :J:E:rESRi.:?OUNT

| COLORADO
CUSTOMER VISITS ¥-o-¥ SALES

15.8% 25%*

SCHWAZZE
OUTPERFORMED

RETAIL SALES BY 13%

38%**

* BDS Analytlcs  **does not Include Mesa Organles




ACQUISITION - REVENUE | rrauwsive rostconsotiontion roorenins

STAR BUDS ACQUISITION
Closed December 2020 = 1% of & of 13 Star Buds Colorado retail locations
Closed February - March 2021 — rernaining 7 of 13 Star Buds retail locations & one cultivation

Dispensaries: Denver, Commerce City, Longmont, Miwot, Pueblo, Pueblo West, Aurora, Westminster, Commerce City, & Louisville

529.5 M in Preferred (81,000/5h)

STAR BUDS CONSOLIDATED REVENUE GENERATION

2019 Revenue: ~ 550M with strong EBITDA margin

2020 Revenue: Expected STOM with EBITDA ~ of revenue

FUTURE ACQUISITIONS
= Focused on adding Colorado acquisitions in all areas to expand our retail footprint, product brands and cultivation capabilities

= Additional States, leading vertically integrated company in our markets

SChUJElZZE OTCOK: Shwe | 12



CASE STUDIES SYNERGY REALIZATION

uring Impact
;|

Implementation of a
— Synergy Realization Office — “SRO”

Mesa Organics — R | Impact

FROOUCT MARGIN

Star Buds Impact
LNTES H

Strong contributions to growth & efficiencies

" Program management, dato science & KPI dashboc nonitoring M&A revenue &
cost synergies

P&L track & manages synergy implementation, ensuring independent validation &
contingency management

Cross functional working team: FP&A, Operations (Retail, MIP & Grow) & IT, providing monthly & quarterly updates




CONSCIOUSLY SOURCED Bt elouily Seuread Bramds

What Consciously Sourced Means to Schwazze
* We understand our Products
* Produced in North America, our products are crafted by well-trained, fairly compensated team members,
who have opportunities to grow with the Company as the Company succeeds
* Care & Premium Quality Control Standards for all products
= Craftsmanship —we employ the best people to produce distinguished brands & products

» Sustainability — Employee & community programs to benefit all stakeholders

Operational Excellence
We listen to our customers’ needs & wants
We make intelligent data-driven operational decisions
We thrive in a team-oriented culture
We understand that diversity & engagement makes a better & enriched Company
We are dedicated to making a difference in the communities & neighborhoods in which we operate & serve

Schwazze - OTCO: SHWZ\| 14



Schu%éazze“

A NEW GOLD STANDARD

The Premier Cannabis Company

OUR BRANDS
PRESENT & FUTURE

OTCOX:SHWZ | 15



VERTICAL INTEGRATION S antciously Sourced Brands

MANUFACTURING CULTIVATION
1 CAMPUS 1 SITE SCHWAZZE BIOSCIENCES

Brand Building Expertise Recognized Fotent, High- Committed to Pursuing an
Combined with State-of- Yielding Cannabis. Aggressive Program of
the-Art Capabilities. Flower Consumption or Basic & Applied Research
Provides Opportunity for Infused Products Focused on Bringing
Wholesale & Private Label Consumers & Pets the
Growth Most Beneficial Properties
of the Cannabis Plant.

als
Schwazze OTCOY: SHWZ | |16



0 U R H 0 U S E B"iI{?::Euianl-l:r:lu':E:i:ufrsei‘:iﬂﬂnri‘:lidi:Edl

ROLLING OUT A SUCCESSFUL VERTICAL INTEGRATION FORMULA FOR
GROWTH & SUCCESS TO OTHER STATES & MARKETS

W

STARKBUDS ’J t@%-;atq

M oA MU - _ _ . RETAILS
EACTURING CONSULTING CULTIVATION CULTIVATION CULTIVATION

Schwazze OTCOK: ShWE | [T
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0 M N I CHA N N E I. B"iI{?::fu?n::I“:E‘iouufrE]ei‘:iﬂﬂnrﬂa‘ll'lidi:Edl

Consumption & Event Venue

Premlum Experlentlal Branding Store Within A Store Concepts eCommerce Concierge
[click & collect, subscription]

Schwazze OTCOY: SHWZ | 19



Building a Howse of Distinguished,
Consciously Sowrced Brands

BECOMING A MAINSTREAM STAPLE

“wcelebrities and athletes are no longer just partaking,
they are making cannabis their business..” CannaCon

INVESTED NOTABLES:

| ypola, Director
Parallel [Ceres)

nvestor

'Stewart Brands




OUTLOOK

HIGHLIGHTS

= 1% state to legalize recreational cannabis, attractive
geography to build platform, opportunity to acquire
sophisticated, profitable co's that weathered early boom
& bust cycle
2" |argest US cannabis market - continues to grow:

15 » legalized recreational cannabis, 36 -
legalized medical cannabis, 48 - legalized low THC

Experts
E ' rights to including clarification

regulations, federal

e canna
bank

Schwazze

CANNABIS
FUMNMDAMERMNTALLY ATTRACTIVE MARKET

POISED TO SURPASS MANY PROMINENT U.S, INDUSTRIES!?)

$i14.28n

2019 Beer Sales |
| $90.58n

| $52.58n

$ 48.88n

| $35.48n

$17.0Bn

|
|
|
itio |
2013 Lega nna - $12.1Bn

2019 E-Cirarette Sales [ $5.98n

OTCOK: Shwe | 21



CANNABIS
DUTLODK FUMNMDAMERMNTALLY ATTRACTIVE MARKET

CANNABIS (THC) LEGALIZATION MOMENTUM
CONTINUES TO EXPAND U.S. CANNABIS REVENUES ESTIMATED TO
: NEARLY DOUBLE BY 2023%

53.5Bn $4.1Bn

2.2Bn 2.5Bn

959nM 1.5Bn
AZ 1.5Bn . 1.68n
M FBS N 1.2Bn 3Bn 1.48n

Other 8.9Bn 11.0Bn 13.7Bn 16.7Bn

[ Recreational Bl Medical [l Ballot passed, legal challenges remain Total $17.6Bn $21.7Bn §25.7Bn | 529.8Bn
W Voted for medical I lllegal

Schwazze OTCOY: SHWZ | 22



EXPANSIVE POST-CONSOLIDATION FOOTPFREINT

OtherTop 10P 3




GROWTH PLAYBOOK

OUR NEXT STEPS

* CAPTURE NEW STORES, NEW GEQOGRAPHIES

= MERCHANDISING

= OPERATIONS : IMPROVE OVERALL MANAGEMENT, STAFF, CUSTOMER FIRST
* OMNICHANNEL OFFERINGS

= E COMMERCE

LEVERAGE BEST PRACTICES

SIMPLIFY VENDOR MANAGEMENT RE : DISPENSARIES
INTRODUCE NEW PRODUCTS

INCREASE CAPACITIES

* NEW CHANNELS
= MEW STATES
* NEW OFFERINGS




SUCCESS STRATEGY

JLLESSFU
SUSINESS

vl LV E L

World-Class Leadership
Best-in-Class
Operating System

Retail FirstModelin Consciously Sourced

Select States with
Differentiated Position

Growth by Design
New Markets
M&A Excellence
Synergy Realization
Office

Buillding a House of Distinguished,
Coenscliously Seurcad Brands

PREMIER
1ouUotk
JF

O HoANUS

Most Admired
Cannabis Company

InvestorRelations
Capital Formation
Analyst Coverage
Regulatory Tailwinds
Increased Enterprise
Valuation




THE INVESTMENT T ontcTously Sourced Brands

Unigque Cannabis Space

Aggressive Acquisition
Growth Opportunity

& Growth Pipeline

in a Hypergrowth Industry

H 4 L " -
Positioned for National Success Building a "House" of Premier Brands

Retail, Brands, Manufocturing, Cultivation

Leadership — Best-in-Class Operational Excellence
Operations Techniques with

Drives Performance
Access to Capital W

SChUJElZZE OTCOK: ShWe | 26



Information Contact
tar Relatians

“We are committed to
unlocking the full potential

of the cannabis plant to improve™

the hum

-

=Corparati Hedd Office

arna



